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Key Headlines

A Period of Consolidation and Growth for the Business

v" Combined UK and US Divisional Operating Profits of £5.3m

v" Group Revenue of £61.5m and £3.1m Operating Profit, with £6.2bn Group assets under

advice/management

v" Continue to build a leading wealth management business in the UK

v" Acquisition of Admiral Wealth Management in August 2021

v Inexclusive discussions with a further 7 UK and 2 International businesses

v' Kingswood US delivers exceptional revenue growth

%



Strong Growth in the UK and US combined delivered Operating Profit of £5.3m %

£'000 (unless otherwise stated) H1 2021 H1 2020 Change
Wealth Management 8,307 4,678 78%
Investment Management 2,312 2,135 8%
Kingswood US 50,922 1438 3441%
Total Revenue 61,541 8,251 A
Financial Kingswood UK (WM + M) 2,830 1035 173%
Headlines Kingswood US 2,519 (28) n/a
Division Operating Profit 5,349 1,007 431%
(2,294) (2,274) 1%

Central Costs

Group Operating Profit

Total Equity 43,315 32,886 10429
AUA/AUM (£ millions) 6,172 4718 1455
# of UK Advisers 64 30 34

*£41.8m Investment Banking Fees and £9.1m Wealth Management Revenues 3



KINGSWOOD GROUP TODAY

Wealth
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UK GROWTH MODEL
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Key Headlines

o 16 UKregional network offices across the country with 64 client facing advisory colleagues
and assets under advice/management of £4.5bn from ¢.8,000 active clients

o Consolidating progress built in 2020 whilst charting a course in 2021 and beyond to become a
leading UK wealth management business

Key investments in our colleague proposition

o Single-minded client focus across our core propositions and to improve the overall customer
experience

o Strong pipeline of UK acquisitions to complete in 2021 and 2022

Growth Enablers

o Creating adviser capacity for organic growth through more efficient processes

o Increasing adviser productivity, re balancing a focus on retention with that on New business
o Reimaginingclient journeys driving efficiency in support ratios

o Creating complementary Mass Affluent and HNW client propositions that are clear and are
value for money

o Maintaining a strong investment performance vs ARC and risk benchmarks

o Delivering optimal flows from wealth planning activity into our investment proposition,
derived from new client activity and existing client migration

o Creating a home-grown pipeline of future advisors through Kingswood Academy
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Integrate
° [ ] ‘
L] ()

PERSONAL AND LOCAL INTEGRATED EXPERTISE
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DEPTH GROWTH




US GROWTH MODEL

MIKE NESSIM
USCEO

INVESTMENT ACQUISITIONS
BANKING

Key strategic initiatives to deliver additional
profitability and enhanced valuation potential

RECRUITMENT
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Key Headlines
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Independent Broker Dealer (IBD) and Registered Investment Adviser (RIA) businesses have
delivered significant growth focusing on organic growth through the recruitment of
Independent Advisors.

The team now comprises 207 Authorised Representatives managing $2.3bn of client monies
across the US.

EF Huttonis a global full service middle market investment bank dedicated to providing
strategic advice and financing solutions. 30 bankers and 10 support staff

Since January 2021, EF Hutton has completed over 41 transactions with a total of $1.8bn
capital raised for clients

Growth Enablers
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Investment in a robust technology infrastructure has provided advisors with a superior
integrated wealth management platform enabling the IBD & RIA to offer a much wider range
and more diverse selection of products

Recruitment of high-quality independent advisors and registered representatives will bring
additional AuM and earnings potential

An extensive pipeline of potential M&A opportunities that can deliver significant inorganic
growth to the business - focused on acquiring small to mid-sized RIAs and IBDs to create
margin accretion
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Disclaimer

Certain statements included or incorporated by reference within this presentation may constitute “forward looking statements” in
respect of the company’s operations, performance, prospects and/or financial condition.

By their nature, forward looking statements involve a number of risks, uncertainties and assumptions and actual results or events may.
differ materially from those expressed or implied by those statements. Accordingly, no assurance can be given that any

particular expectation will be met and reliance should not be placed on any forward looking statement. Additionally, forward looking
statements regarding past trends or activities should not be taken as a representation that such trends or activities will continue in

the future. No responsibility or obligation is accepted to update or revise any forward looking statement resulting from new information,
future events or otherwise.

This document contains information that is strictly private and confidential. Kingswood Holdings Limited is incorporated in Guernsey
(registered number: 42316) and has its registered office at Oak House, Hirzel Street, St Peter Port, Guernsey GY1 3RH.



